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The price of paint strainers depends largely on the quantity purchased
but is also affected by imprinting and the mesh size of the strainer’s textile
portion. Producers and importers reported that the vast majority of paint
strainers sold in the U.S. market have a "medium"-mesh of approximately 44 by
36 threads per square inch and are not imprinted. Strainers imprinted with a
purchaser’s logo are generally purchased by jobbers or paint manufacturers and
- are not produced by the Brazilian manufacturer.

Paint strainers are priced on a per case basis. Each case of strainers
contains 1,000 strainers. U.S. producers generally sell paint strainers on an
f.o.b. price basis, while importers sell Brazilian strainers on a delivered
price basis. U.S.-inland transportation costs can be significant for paint
strainers because they are low-value products. Thus, transportation costs can
represent a large proportion of the delivered price. Producers and importers
publish price lists, with producers showing several net f.o.b. prices for
different quantity levels and importers normally showing one delivered price.
Discounts are often negotiated from the importer’s list price.

~ Producers’ price lists show net f.0.b. prices for three types of mesh and
five different quantity levels. The price for each quantity level can apply
to ‘a single shipment or to an annual blanket order. For blanket order
purchases, a customer provides its annual requirements and automatic shipment
dates. In return, the pricing for each shipment is based on the

quantity-related price corresponding to the customer’s total annual
requirements.

Because jobbers generally purchase U.S.-produced and imported Brazilian
strainers in smaller quantities than do wholesaler/distributors and tend to
also purchase fewer strainers annually, prices to jobbers are generally higher
than prices to wholesaler/distributors. Jobbers typically purchase quantities
of 10-25 cases per shipment, whereas wholesaler/distributors generally
purchase 100 or more cases per shipment.

The two U.S. producers of strainers, Gerson and AdTec, publish nearly
identical price lists, with the same five quantity-level breakouts and the
same net f.o.b. prices for the various quantities and mesh sizes. Purchasers
commented that Gerson and AdTec are usually within a penny or two of each
other on Specific f.o.b. price quotes. Because these producers are both
located in the same general area of Massachusetts, delivered prices on

purchases of strainers from the twoAproduéers should also be approximately the
same. ’

Price data.--The Commission requested producers and importers to provide
quarterly price data during January 1983-June 1986 on their largest single .
quarterly sales to wholesale/distributors and to jobbers of the most-common
type of paint strainers described ‘below:

Plain (unimprinted) paint strainers composed of a paper
cone and a medium-mesh textile tip with a thread count of 44 by
36 threads per square inch.
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The Commission received detailed pricing data from the petitioner, Gerson,
representing * * * percent of domestic shipments of strainers in 1985, and
from one importer, Dynatron Bondo, representing * * * percent of all imports
of Brazilian strainers in 1985. AdTec, accounting for approximately ¥ * *
percent of domestic shipments of strainers in 1985, did not report price data
as requested but submitted a written discussion of pricing practices and price
trends for the period under investigation.

Gerson reported f.o.b. price data for its largest quarterly sales of
plain medium-mesh strainers for each quarter from January 1983 to June 1986.
Gerson's quarterly price data submitted for sales to wholesaler/distributors
during July 1985-June 1986, however, involved considerably larger sales
compared to earlier periods of a new "generic" plain.medium-mesh strainer sold
at lower prices than prices of its regular plain medium-mesh strainer. In
addition, Gerson sold these generic strainers on a delivered rather than
f.o.b. price basis. Conversations with representatives of Gerson and with
purchasers of the generic strainer revealed differences in the physical
characteristics and sales terms of the two strainers for which quarterly price
data were reported. Thus, f.o.b. price data for Gerson'’s regular strainer
sold during July 1985-June 1986 were subsequently obtained, and the generic
strainer is treated separately in the following discussion.

Requiring at least ¥ * * cases per order, minimum purchase quantities of
Gerson’s generic strainers are much higher than average purchase quantities
for sales of regular strainers to its largest wholesaler/distributor
customers. The physical differences between generic and regular strainers,
both of which meet the Commission’s questionnaire definition for plain,
medium-mesh strainers, are many. 1/ Unlike their regular strainers, Gerson’s
generic strainers do not have Gerson'’s patented filter tip, do not have
Gerson'’s name and "USA" stamped into the seam, do not have holes, along the
top of the strainer, and are packed in a box that does not have the Gerson
name on it. In short, these generic strainers are similar to Brazilian
strainers in physical characteristics.

Domestic price trends.--F.o.b. prices for regular U.S.-produced strainers
do not appear to have changed throughout the period under investigation.
Gerson’s reported prices on sales to wholesaler/distributors, shown in
table 8, were constant at * * % per case f.o.b. for its largest quarterly
sales from January 1983 to June 1986. Meaningful price trends could not be
developed for Gerson’s sales to jobbers because reported prices varied
considerably with the customers’ shipment sizes and/or blanket orders. 2/
AdTec reported that the f.o.b. selling prices of its U.S.-produced strainers
did not change during the period under investigation. According to a letter
written August 1, 1986, in response to staff’s questions about price trends
and practices, AdTec's counsel replied that, "* * *. " »

1/ Gerson officials insist that the physical differences between their regular
and their generic strainers are largely cosmetic.

2/ Based on comparisons of backup computer price sheets submitted by Gerson
for sales to jobbers, most of Gerson'’s prices on sales to jobbers could be
identified as March 1986 price-list prices for one of the 5 quantity levels;
in 1983 and in 1986 these prlces generally fell within a range of $* * * to
§¥% * * per case.
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Table 8 :

Paint strainers: U.S. producer's (Gerson‘s) f.o.b. prices and quantities sold
for their largest single quarterly sales of plain (unimprinted), medium-mesh’
strainers to wholesaler/distributors, by quarters, January 1983-June 1986

During July-September 1985, Gerson introduced into the U.S. market its
lower-priced U.S.-produced generic strainer to compete with Brazilian
strainers. 1/ From July 1985 to June 1986, Gerson sold these generic
strainers only to select wholesaler/distributors at delivered prices for large
volume purchases. Delivered prices for Gerson’s generic strainers are uniform
geographically. Generic strainers currently represent approximately * % *
percent of Gerson’s domestic strainer shipments. Delivered price data
reported by Gerson for its largest quarterly sales of the generic strainers to
wholesaler/distributors are shown below:

At §$*x % * per case delivered, the prices reported by Gerson for sales of its
generic strainers to wholesaler/distributors from July-September 1985 to
January-March 1986 were * * * percent lower than the f.o.b. prices of §x * *
per case reported for its regular strainers sold to wholesaler/distributors
during the same period.. During ‘April-June 1986, Gerson’s reported delivered
prices of the generic strainers increased to $* * * per case, or by * % *
percent.

Importer'’s price trends.--Dynatron Bondo reported delivered transaction
price data for its largest quarterly sales of imported Brazilian strainers
during January 1985-June 1986. 2/ The delivered price series reported by
Dynatron Bondo for its largest quarterly sales of Brazilian strainers to
wholesaler/distributors and to jobbers show prices declining by approximately

1/ The generic strainers are not listed on Gerson'’s March 1986 price list.
When asked at the Aug. 6, 1986, staff conference whether Gerson has produced
any strainers without a filter tip during the period under investigation,
Gerson officials stated that they would comment in their posthearing brief but
only on a confidential basis.

2/ Due to constraints of Dynatron Bondo’s computer system, some of the
quantities reported may actually represent more than one shipment to the
largest customer per quarter at the same price. Also, computer records
available for sales made during July-December 1985 are not separable by
quarters. The price data for July-December 1985 represent one or several

shipments made to their largest customer during July-December 1985 at one
price.
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% % % and * * * percent, respectively. From January-March 1985 to April-June
1986, the importer’s prices on sales to wholesaler/distributors fell from * * *
per case to * % ¥ per case, or by * % * percent (table 9). Price decreases of
approximately * * % per case on sales to distributors occurred during July-
September 1985, when Gerson began selling generic U.S.-produced strainers,

. and also during January-March 1986. Similarly, the importer’s prices on its
sales to jobbers fell from $* * % per case during 1985 to $* * * per case
during January-March 1986, or by * % * percent. 1/

Table 9

Paint strainers: Importer’s (Dynatron Bondo’s) delivered prices and quantities
sold for their largest quarterly sales of Brazilian plain (unimprinted) medium-
mesh strainers, by customer type and by quarters, January 1985-June 1986

Price comparisons.--Price data provided by Gerson and Dynatron Bondo
resulted in seven quarterly price comparisons on a delivered basis involving
sales of U.S.-produced regular strainers during January 1985-June 1986 and
three price comparisons involving sales of U.S.-produced generic strainers
during July 1985-June 1986.

Sales of U.S.-produced regular strainers.--Price data received by
the Commission indicate that Brazilian strainers have generally undersold
U.S.-produced regular strainers on a delivered price basis, especially in
recent quarters. Because Gerson sells its regular strainers on an f.o.b.
price basis, Gerson’s customers were contacted to obtain U.S.-inland
transportation costs on these sales. While the quantities reported for sales
of U.S.- produced regular strainers are generally comparable with quantities
reported for sales of the imported Brazilian strainers (see tables 8 and 9),
the U.S.- produced strainers were delivered to different locations than were
the Brazilian strainers. Because transportation costs incurred for purchases
of U.S.-produced strainers increase with the distance of the purchaser from
Massachusetts and decrease with quantities purchased, the reader should
exercise caution in analyzing these delivered price comparisons. Six
delivered price comparisons involving sales of regular strainers to wholesaler/
distributors are shown below and include the states in which the customers are
located:

1/ Because the importer’s low reported price for the April-June 1986 sale to
jobbers involves the sale of significantly higher volumes than during previous
periods, it may not be meaningful for the purposes of price trends.
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During January-June 1985, U.S.-produced and Brazilian strainers were
being sold at roughly the same price on a delivered basis. Beginning in
July-September 1985, however, Brazilian strainers undersold U.S.-produced
strainers on sales to wholesaler/distributors by margins ranging from §$* * *
per case to $%* % * per case, or from * * % to ¥ * ¥ percent of the U.S.
producer’s price.

One delivered price comparison available for sales to jobbers showed
underselling by the importer of Brazilian strainers of * * % percent of the
U.S. producer’s price. The price comparison concerns a January-March 1985
sale of % % % cases of regular Gerson strainers to a jobber in Oregon and a
sale of % % * cases of imported Brazilian strainers to a jobber in
California. The price data appear below:

Sales of U.S.-produced generic strainers.-- Price data received by
the Commission indicate that Gerson’s U.S.-produced generic strainers were
sold to wholesaler/distributors in very large quantities at considerably lower
delivered prices than Brazilian strainers sold to customers in the same
general locations. The exact locations of delivery are less important for
these comparisons because Gerson’s delivered prices for the generic strainers
are uniform geographically. In recent quarters, however, Gerson’s price
advantage over the imported Brazilian strainers has declined. These delivered

price data are shown below and include the states in which the customers are
located:

The price data reported for the 1985 sales to California of the U.S.-produced
and Brazilian strainers were made to the same customer. Although reported
sales quantities of the U.S.-produced generic strainers were * % % to % % %
cases, or considerably larger than reported sales quantities for the Brazilian
strainers (table 9), Gerson officials and purchasers have stated that Gerson’s
minimum purchase quantities to qualify for these prices are only * % % cases
per order, or much closer to the importer’s reported sales quantities. Thus,
the differences in the reported sales quantities do not affect the quality of
these price comparisons. During the second half of 1985, the U.S.-produced
generic strainers were priced below Brazilian strainers by $* * * per case, or
by * % * percent. The most recent delivered price comparison on sales to
California distributors indicates that Gerson's price increase on its generic
strainers, combined with lower selling prices of Brazilian strainers, has
reduced Gerson'’s price advantage to less than * * * percent.

Purchaser’s price data.--None of the purchasers that submitted price
data to the Commission reported prices for the U.S.-produced generic
strainers. ~ For purchaser’s information concerning the generic strainers and
additional price comparisons, see the lost sales and lost revenues sections.
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Useable quarterly price data were received from * % % in * * % covering the
period January 1983-March 1986. The price data are useful because the
distributor has purchased U.S.-produced strainers from the now defunct U.S.
producer, Reliable, and from Keystone, a major importer that did not submit
useable price data to the Commission. In 1983, the distributor purchased * * *
cases of U.S.-produced strainers from Reliable for a weighted-average delivered
purchase price of $* % * per case. In 1984, the distributor purchased * * *
cases of U.S.-produced strainers from Reliable Strainers for a weighted-average
delivered price of $* * * per case and * * * cases of Brazilian strainers from
Keystone for $¥* * * per case. 1/ The distributor’s price data provided only
two direct quarterly price comparisons for its purchases of U.S.-produced and
Brazilian strainers. These delivered price comparisons are shown below:

The lowest delivered purchase price paid by this distributor for Brazilian
strainers was $* * % per case from Keystone for purchases of * * * cases of
strainers each during October-December 1985 and January-March 1986. This
price was $¥* * * per case lower than Keystone’s price of §* * * per case in
1984. Thus, it appears that Keystone’s prices of Brazilian strainers, like
those reported by Dynatron Bondo in its importer’s questionnaire response,
have declined in recent periods. 1In 1985, after Dynatron Bondo (formerly
Reliable) began importing Brazilian strainers, the distributor purchased a
total of * * % cases of U.S.-produced strainers and * * * cases of Brazilian
strainers. The distributor’s annual purchases of strainers have increased
from * * % cases in 1983 to * * ¥* cases in 1985, or by * * * percent.

Transportation costs

Currently, all U.S.-produced strainers are produced in Plymouth and
Middleboro, Massachusetts. Reliable, a west coast producer ceased production
of strainers in 1985. A limited and declining number of strainers were also
produced until 1985 by Lake City. Producers and purchasers have stated that
transportation costs for U.S.-produced strainers sold on an f.o.b. basis
represent a significant proportion of the final delivered price. U.S.-inland
transportation costs for Gerson'’s reported sales of its strainers to
wholesaler/distributors ranged from $* % % to $* % * per case and averaged
$% % % per case. As a percentage of the final delivered price, these
transportation costs to wholesaler/distributors ranged from * * % to * % *
percent. U.S.-inland transportation costs on Gerson’s reported sales to
jobbers were slightly higher based on the smaller volumes transported.
Transportation costs on sales to jobbers ranged from $* * ¥ to $* * * per case
and averaged $* * * per case. As a percentage of the final delivered price,
these transportation costs to jobbers ranged from % ¥* % to * % % percent.
Some purchasers contacted reported transportation costs to the west coast of
more than $* * % per case for small volume purchases.

1/ In 1983 and in 1984, the distributor also purchased * * * cases per year of
Gerson'’s strainers for $* * * per case delivered, or §$¥ * ¥ to $¥* > * more
than it was paying for strainers from Reliable.
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Dynatron Bondo, an importer, stated that it is able to be price
competitive because it enjoys a considerable U.S.-inland transportation cost
advantage. Because its strainers are usually shipped with sales of its main
product, body filler, which is a heavier product and has a much higher value
than strainers, the transportation costs that must be absorbed by strainers
are very small. The importer stated that it would be very difficult to
calculate the average U.S.-inland transportation costs on a per case basis
because they are shipped with other items. This importer reported that its
average U.S.-inland transportation costs for strainers are generally about
% % % to % % % percent of its total freight bill on shipments.

Exchange rates

Table 10 presents indexes of the nominal and real exchange rates between
the U.S. dollar and the Brazilian cruzeiro, and indexes of producer prices in
the United States and Brazil, by quarters, from January-March 1983 (the base
period) through January-March 1986. 1/ 2/ Presented in dollars/cruzeiros, the
exchange rate indexes approximate quarterly changes in average prices or price’
levels of Brazilian products purchased with U.S. dollars. 3/ During the
period under investigation, the nominal value of the Brazilian currency
depreciated steadily, declining by 97 percent against the dollar since the
base period. Because of the high rate of Brazilian inflation, the
nominal-exchange rate index does not explain changes in the real value of the
Brazilian currency. Adjusted for inflation, the real value of the cruzeiro
fluctuated only moderately relative to the dollar during the period under
investigation. At its lowest point in April-June 1983 the real value of the
cruzeiro was 10 percent lower in real terms than during the base period.

Since April-June 1985, the real 'value of the cruzeiro relative to the dollar
has increased continuously on a quarterly basis, climbing to 8 percent
above its base period value by January-March 1986.

Lost sales and lost revenues

The petitioner, Gerson, provided 11 allegations of lost sales and 6 :
allegations of lost revenues due to price competition from imported Brazilian
paint strainers, all involving medium-mesh strainers. A spokesman for the
other major U.S. producer, AdTec, told Commission staff that * % *,

1/ As part of a recent initiative to reduce inflation in Brazil, the cruzado
replaced the cruzeiro as Brazil'’s official currency. The cruzado is worth
1,000 cruzeiros. Because the cruzeiro was the official currency up to the
first or second quarter of 1986, the Brazilian currency is still referred to-
as the cruzeiro for the purposes of this discussion.

2/ Data for April-June 1986 are not yet available.

3/ The nominal exchange rate index uses quarterly period-average exchange
rates between the dollar and the foreign country’s currency as a rough
estimate of quarterly changes in the average prices of foreign goods if
purchased with U.S. dollars. Adjusted for relative changes in the wholesale
price levels in the United States and in the subject foreign country, the real
exchange rate index more accurately reflects real changes in average wholesale
price levels of foreign goods if purchased with U.S. dollars.
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Table 10

Indexes of producer prices in the United States and Brazil, 1/ and indexes of
the nominal and real exchange rates between the U.S. dollar and the Brazilian
cruzeiro, 2/ by quarters, January 1983-March 1986

(January-March 1983=100)

U.S. Brazilian Nominal- Real-
producer producer exchange- exchange
Period _price index price index rate index rate index
--Dollars per cruzeiro--
1983:
January-March....... 100.0 100.0 100.0 100.0
April-June.......... 100.3 132.2 68.5 90.3
July-September...... 101.2 189.4 51.1 95.6
October-December.... 101.8 266.9 37.6 98.6
1984:
January-March....... 102.9 351.9 28.6 97.7
April-June.......... 103.6 467 .4 21.5 97.2
July-September...... 103.3 623.8 16.3 98.2
October-December.... 103.0 871.7 11.9 100.9
1985:
January-March....... 102.9 1201.3 8.7 101.2
April-June.......... 103.0 1536.3 6.2 93.0
July-September...... 102.2 2017.9 4.8 94.7
October-December.... 102.9 2858.0 3.6 100.5
1986:
January-March....... 101.3 4263.7 2.6 107.8

1/ Producer price indicators--intended to measure final product prices--are
based on average quarterly indexes presented in line 63 of the International
Financial Statistics.

2/ Exchange rates expressed in U.S. dollars per Brazilian cruzeiro.

Source: International Monetary Fund, International Financial Statistics.

For its lost sales allegations, Gerson reported an estimate of its
customers’ annual purchases from Gerson "based on available history." The
lost sales allegations, covering the period January 1983-June 1985, involved a
total of * * ¥* cases of strainers. and * * % in sales. The lost revenue
allegations involved revenues lost in efforts to compete with lower-priced
Brazilian strainers by selling a generic strainer at prices approximately
§* % % per case lower than its lowest distributor price for its regular
strainer. Whether Gerson'’s actions represent lost revenue or reflect shifts
in market demand to a lower-value product is open to question. The lower
price of Gerson’s generic strainer vis-a-vis the price of its regular strainer
is consistent with the fewer product features and large minimum volume orders
of the generic strainer compared to the regular strainer. Gerson officials
contend, however, that its generic strainer is not substantially different
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from its other strainers. Gerson reportedly sold at least * * * cases of
these generic strainers during August 1985-June 1986. The total revenues
allegedly lost under this program were $* * * on sales of $* * *,

Lost sales

Purchaser 1.--Gerson alleged that * % ¥, a jobber in * * *,6 has not
purchased Gerson’s strainers since * % %, when % * % was purchasing
approximately * * * cases annually for $* * * per case f.0.b. A spokesman for
* % % reported that they used to buy U.S.-produced strainers directly from
Gerson. Two years ago, the jobber began purchasing all of its strainers from
a distributor in * % % to get better service at a slightly higher price. * * %
spokesman did not know the source of * % % strainers. Staff contacted * * *
and was told that the strainers being sold to * * * were U.S.-produced
strainers produced by Gerson. Previously, * % * had to purchase at least * * *
cases at a time from Gerson and distribute them to their several branches.
Buying the Gerson strainers through * * * allows each * * * branch to buy one
case at a time, thereby saving transportation and inventory costs.

Purchaser 2.--% % %, was cited in a lost sales allegation involving
estimated annual strainer purchases of * % % cases, or $% * %, which ceased in
* % %, Gerson’s price to * * % was reported as $* ¥ ¥ per case f£.0.b. A
spokesman for this distributor confirmed that it had purchased U.S.-produced
strainers from Gerson several years ago but had since switched to Brazilian
strainers from Keystone because they were lower-priced than domestic
strainers. Although the spokesman could not recall exactly when they switched
suppliers, his available records indicate that * % * had not purchased
strainers from Gerson in 1985 or in 1986. His purchase price for Brazilian
strainers from Keystone was reportedly $* * * per case delivered for * * %
cases purchased in * * %, Annual strainer purchases reported by this
distributor are approximately * % * cases. '

Purchaser 3.--Gerson named * * * in a lost sales allegation
involving annual strainer purchases of * * * cases or $* % %, Gerson reported
that its price to * % % was $% % * per case. A spokesman for the distributor
stated that they were unaware of purchasing Brazilian strainers and that,
since sometime in 1985, all of their strainer purchases were from Dynatron
Bondo. Staff notes that Dynatron Bondo stopped selling U.S.-produced
strainers in February or March 1985 and instead imports Brazilian strainers.
The spokesman did not know why * * * had changed suppliers because she was not
a purchasing agent when the change occurred. The purchasing agent estimated
that * % * purchases * * * cases of strainers annually.

Purchaser 4.--% % %, a distributor in * ¥ *, was named in a lost
sales allegation involving estimated strainer purchases of * * * cases or
$% * % annually, with the last sale to this purchaser in * * *, % * ¥
returned a distributor’s questionnaire to the Commission which confirmed that
% % %, with reported strainer purchases of $* * * in 1985, purchased
U.S.-produced strainers from Gerson until April-June 1984 and has sinced
purchased Brazilian strainers from both Keystone and Dynatron Bondo. The
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distributor reported that the major factors pertinent to its sourcing decisions
are, in descending order--availability, price, and quality. * * * submitted
the following comment in its questionnaire response to the purchasing factor
question: * ¥ %,

Average lead times for its purchases of U.S.-produced strainers from Gerson
were reportedly 6 weeks, while lead times from its suppliers of Brazilian
strainers are 1 week on average. In 1983 through the first half of 1984, * * *
was purchasing * % * cases of strainers at a time for §$* * % per case on an
f.o.b. basis. With U.S.-inland transportation costs from Middleboro, MA, to

* % %, of about $* * * per case, * * ¥ delivered purchase price was generally
more than $* * * per case. Reported quantities for 1985 and 1986 purchases of
Brazilian strainers were considerably higher, at about 100 cases each, and the
delivered purchase prices were lower at $* * * to $* * % per case. The owner
of % % * sent a subsequent memo to the Commission staff stating that he has
recently found out that Gerson is selling a generic strainer for $* * * per
case delivered for minimum purchases of * % * cases per order. When the owner
asked Gerson about purchasing their generic strainers, he was told that Gerson
did not want to sell to * * % at that price. ‘

Purchaser 5.--Gerson alleged that * % %, 6 with estimated annual
purchases of * % % cases or $% % %, began purchasing Brazilian strainers in
* % %, Gerson’s reported f.0.b. price to this distributor was $% * * per
case. A spokesman for the distributor confirmed that they began purchasing
strainers from Keystone about 2 years ago because they were lower-priced than
U.S.-produced strainers. The distributor currently pays $* * * per case
delivered for the Brazilian strainers and normally buys * * * cases each
month. The spokesman was very irritated at Gerson’s sales policies because
she’s heard that some distributors are able to purchase Gerson’s strainers for
§% % % per case delivered. Gerson’s sales representative that handles
strainer sales in % * % area, and still sells other automotive paint supplies
to * % %, repeated to her on * * % that * * * would have to pay $* * ¥ per
case f.0.b., plus ¥ * % to * * % per case in freight, for Gerson'’s strainers
and was not eligible for the lower prices she’s heard about. The spokesman is
not aware of quality differences between any of the above mentioned
strainers. Since * * * has been purchasing Brazilian strainers from Keystone,
there have been no complaints from jobbers about the Brazilian strainers.

Lost revenues

Purchaser l.--Gerson named * % * in an allegation of revenues lost
by selling * * % cases of generic strainers to * * % during * * % at low
prices to compete with Brazilian strainers. A spokesman for the distributor
stated that it has never purchased Brazilian strainers before but has
purchased Brazilian paddles through Gerson. In the past, the distributor has
alternately purchased from Gerson and AdTec. A couple of years ago, * * % was
purchasing * % * cases per order from Gerson at * * * per case plus §* * *
freight but switched to AdTec because lead times from Gerson were considered
excessive at up to 2 months. AdTec'’s price to * * * was exactly the same as
Gerson’s price and lead times were as short as one day.
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The distributor resumed purchasing strainers from Gerson after Gerson
introduced its generic strainer program during * * *, The main change
introduced with the generic strainer program is reportedly the minimum
purchase quantities. To qualify for this program, * * * must purchase * * *
cases of Gerson strainers every 3 months at $* * * per case delivered. This
- price is lower than a recent quote for Brazilian strainers received from
Dynatron Bondo at $* * * per case delivered. The quality differences
introduced with the Gerson’s generic strainers do not make a difference to the
* % % company because its customers, jobbers, buy the strainers as a
"giveaway". The distributor’s spokesman reported his belief that the
introduction of the generic strainer was an effort to compete with the _
Brazilian strainers. The distributor recalled having difficulties selling
U.S.-produced strainers produced by AdTec about 2 years ago and believed that
its competitors were selling Brazilian strainers. The spokesman estimated
that its strainer sales fell from % * ¥* cases per month to * % * or % * %
cases per month during that period.

Purchaser 2.--% * * was cited in a lost-revenue allegation involving
% % % cases of Gerson’s generic strainers purchased for $* * * per case '
delivered during * * *, A spokesman for the firm stated that they purchase
U.S.-produced strainers from Gerson. The distributor has never purchased
imported Brazilian strainers, although it has been approached by Keystone with
a price quote for imported Brazilian strainers of around §$* * * per case
delivered. This price quote for imported Brazilian strainers was reportedly
approximately $* * * lower than its final delivered purchase price for
top-grade U.S.-produced strainers from Gerson. Freight costs from Middleboro,
MA, to the distributor’s California location are $* * * per case when shipped
by common carrier.

Asked about price reductions received from Gerson, the spokesman stated
that * * * has taken advantage of the generic strainer program Gerson
introduced about a year ago. This program offers lower, delivered prices in
exchange for much larger minimum purchases of a generic strainer.

Minimum purchases for this strainer are * * * cases per order, and the
strainers are priced at around $%* % * per case delivered, the same price level
as that offered for the imported Brazilian strainers. Previously, Gerson's
strainers had always been priced on an f.o0.b. Middleboro, MA, basis. These
strainers do not have Gerson’s regular filter tip or Gerson's name on the
outside of the case. While the purchase of the generic U.S.-produced A
strainers has helped * * * to compete with its rivals who are selling imported
Brazilian strainers and maintain the traditional 20 to 25 percent gross margin
on sales to jobbers, the generic strainers are negatively affecting customer
loyalty. Previously, some jobbers were reportedly willing to pay as much as
$4.00-$5.00 more per case for the regular Gerson strainer with its filter tip
and "Gerson"-label packaging. Now, however, there is less difference between
the quality and terms of the U.S.-produced generic strainers versus the
imported Brazilian strainers and price has become a more important factor in
its sales.

Purchaser 3.--Gerson allegedly lost revenues on sales of * % % cases
of its generic strainers at low prices to * * ¥, from * * *. Gerson
reportedly sold these strainers to * % * for $* * * per case delivered to
California. The purchasing agent for this paint and body shop equipment
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distributor stated that * * * began purchasing Brazilian strainers
approximately 1-1/2 years ago when Gerson’s lead times were long due to a fire
in their plant. Imported Brazilian strainers from Dynatron Bondo were priced
at $* * % per case delivered with no minimum purchase quantities of strainers
required. The purchaser explained that Dynatron Bondo could sell strainers at
- that price because the strainers were always shipped with other products as
well, including the supplier’s main product, body filler, which makes up for
the relatively high freight costs of the strainers. The distributor’s
spokesman complained that Brazilian strainers are not packed well and may fall
apart in use.

The distributor resumed purchasing from Gerson about one year ago for
several reasons: Gerson introduced a better pricing program at that time for
generic strainers, Gerson strainers are of better quality than Brazilian
strainers, and its supplier of imported Brazilian strainers, Dynatron Bondo,
regularly has lead time problems. While Gerson used to quote f.o.b.
Middleboro, MA, prices, Gerson'’s current price is §$¥ * * per case delivered,
or $% % * per case less than the price for imported Brazilian strainers. The
distributor used to order * * * cases at a time from Gerson but now must
purchase * % * cases at a time In order to receive the lower price. In
addition, there were some "style changes" made to the Gerson strainer,
including the removal of the filter tip. As far as this purchasing agent is
concerned, these style changes are not that important and Gerson’s generic
strainers are still of better quality than the Brazilian strainers.

Purchaser 4.--% % % was cited In a lost revenue allegation involving
sales of * * * cases of strainers purchased from Gerson during * * % for $* *
* per case delivered. ‘A spokesman for the purchaser stated that they have
purchased Brazilian strainers in the past and currently purchase U.S.-produced
strainers from Gerson and Dynatron Bondo. The distributor typically orders *
* % to % % % cases at a time, and this quantity will last 3 months.

The spokesman explained that there are "two different grades of
strainers,"” and that the Brazilians do not produce the better strainer with a
filter tip at the end. Regarding the top grade strainer, the distributor
generally orders only * * * cases at a time for around $* * * f.0.b. .
Massachusetts from Gerson, with freight costs of $* * * per case. * * * also
purchased Gerson’s generic strainer once, which is offered only twice a year
for around $* * * per case delivered with minimum purchases of * * ¥ cases,
The purchasing agent noted that *.% * has experienced long lead times when
purchasing from Gerson. The distributor purchases generic-type strainers from
Dynatron Bondo for $* * * per case delivered. The purchaser believes that
these strainers are produced in California, but staff notes that Dynatron
Bondo has sold only imported Brazilian strainers since * % *,
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Purchaser 5.--Gerson alleged that it lost revenues selling * * %
cases of generic strainers to * * %, for $% * * per case delivered during
* % %, A spokesman for the distributor stated that they have never purchased
Brazilian strainers. The distributor put pressure on Gerson to lower the
prices of its strainers due to lower prices of Brazilian strainers that its
competitors were selling. Since Gerson’s generic strainers have been
available, * * * has purchased both the generic strainers and the regular
strainers from Gerson. The biggest physical difference between Gerson'’s
regular and generic strainers is that the generic strainers do not have the
filter tip. Gerson offers the generic strainers only every 4 or 5 months and
insists on minimum purchases of * * % cases, which it sells to * * % for
around $* * * per case delivered. The regular Gerson strainers are priced on
an f.o.b. basis and are ususally purchased in quantities of * * * or more
cases at a time: U.S.-inland freight costs to the distributor range from §$* *
* to $% % % per case for quantities of from ¥ * % to * % ¥ cases. The
spokesman stated that they still try to sell the regular Gerson strainers over
the generic strainers as a better quality product.

Using Gerson'’s questionnaire submission and backup sales documentation
provided for sales of their regular and generic strainers, staff further
analyzed this customer’s purchase history. Staff’s comparisons of Gerson'’s
total sales to * * % during * * * (prior to the introduction of the generic
strainer) with total sales during January-June 1986 indicate that * * *
purchases from Gerson more than doubled, from * * * cases in half-year 1985 to
* % % cases in half-year 1986. In half-year 1985, the distributor purchased
* % % regular Gerson strainers for $* * * £,0.b. In half-year 1986, the
distributor purchased only * * * cases of the regular strainer at $* * * per
case f.0.b. and purchased ¥ * * cases of the generic strainers from Gerson at
around $%* % * per case delivered and * * * of these generic strainers for
$#% % ¥ delivered. With the increase in units purchased since the introduction
of the generic strainer, Gerson’s total sales revenues on sales to this
customer increased by more than $* * % in interim 1986 over interim 1985, or
by * % * percent. 1/

The spokesman also mentioned that the quality of the adhesive 1s an
important quality characteristic, and that the adhesive on the Brazilian
strainers 1Is not as good as that on U.S.-produced strainers. The purchasing
agent has noticed that the quality of the Brazilian strainers seems to be
improving.

1/ If all of the generic strainers sold to this customer in interim 1986 had
been Gerson’s regular filter tip strainers sold for * * * per case, sales
revenues on sales to this customer would have increased by more than $¥* * ¥*,
or by an additional $* * %, However, it is not clear that * * * would have
purchased the regular strainers in such increased quantities in interim 1986.
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[Investigations Nos. 701-TA-280
(Prefiminary) and 731-TA-337 (Prefiminary)]

Paint Fliters and Strainers From Brazil

AGENCY: International Trade
Commission.

ACTION. Institution of preliminary
ccuntervailing duty and antidumping
investigation and scheduling of e
conference to be held in connection with
the investigations.

SUMMARY: The Commission hereby gives
notice of the institution of preliminary
countervailing duty investigation No.
701-TA-280 (Prefiminary) under section
703(a) of the Tariff Act of 1830 (18 U.S.C.
1871b(a}} to determine whether there is
a reasonable indication that an industry
in the United States is materially
injured, or is threatened with material
injury, or the establishment of an
industry in the United States is
materially retarded, by reason of
imports from Brazil of paint filters and
strainers of paper. containing cotton
gauze, provided for in item 256.00 of the
Tariff Schedules of the United States
(TSUS). or of cotton geuze, containing
paper, provided for in TSUS item 388.53,
which are alleged to be subsidized by
the Government of Brazil.

The Commission also gives notice of
the institution of preliminary
antidumping investigation No. 731-TA-
337 (Preliminary) under section 733{a} of
the Tariff Act of 1930 (18 US.C.
1873b(a)) to determine whether there {3
a reasonable indication that an industry
n the United States is materially
injured, or is threatened with material
mijury, or the establishment of an
industry in the United States is
materially retarded, by reason of
imports from Bratil of paint filters and
strainers of paper, containing cotton
gauze, provided for in TSUS item 256.90,
or of cotton gauze. containing paper,
provided for in TSUS {tem 386.53, which
are alleged to be sold in the United
States at less than fair value. As
provided in sections 705{a) and 733(a) of
the Act. the Commission must complete
preliminary countervailing duty and
antidumping investigations in 48 days.
or in these cases by August 28, 1868,

For further information concerning the

" preduct of these investigations and rules

of general application. consult the
Commission’s Rules of Practice and
Procedure, Part 207. subparts A and B
{18 CFR 207}, and part 201, subparts A
through E (18 CFR Part 201).
EFFECTIVE DATE: July 1S5, 1968.

FOR FURTNER INFORMATION CONTACT:
David Coombs (202-523-1378), Office of
Investigations, U.S. International Trade
Commission, 701 E Street NW.,
Washington, DC 20436. Hearing-
impaired individuals may obtain
information on this matter by contacting
the Commission's TDD terminal on 202-
724-0002. Information may also be
obtained via electronic mail by

. accessing the Office of Investigation's

remote bulletin board system for
personal computers at 202-8§23-0103.

SUPPLEMENTARY INFORMATION:

Background
These investigations are being
instituted (n response to a petition filed

on July 1S. 19886, by the Louis M. Gerson
Co.. Middleboro, Massachusetts.

Participation in the investigation

~ Persons wishing to participate in the
investigation as parties must file an
entry of appearance with the Secretary
to the Commission, as provided in

§ 201.11 of the Commission's rules (19
CFR 201.11). not later than seven (7)
days after publication of this notice in
the Federal Register. Any entry of
appearance filed aflter this date will be
referred to the Chairman, who will
determine whether to accept the late
entry for good cause shown by the
person desiring to file the entry.

Service list

Pursuant to § 301.11(d) of the
Commission's rebes {19 CFR 201.11(d)),
the Secretary will prepare a ssrvice list

" containing the names and addresses of

all persons. or their represeatatives,
who are parties to these iavestigations
upon the expiration of the period for
filing entries of appearance. In
accordance with §§ 201.18(c) and 207.3
of the rules (18 CFR 201.18(c} and 207.3),
each document filed by a party to the
investigaticns must be servad on all
other parties to the investigations {as
identified by the service list). and a
certificate of service must accompany
the document. The Secretary will not
accept a document for filing without a
certificate of service.

Conference

The Commission's Director of
Operaticns has scheduled a conference
in conne:tion with these investigations
for 9:30 a.m. on August 8, 1988, at the
U.S. International Trade Commission

Building, 701 E Street NW., Washington,
DC. Parties wishing to participate in the
conference should contact Robert
Eninger (201-523-0312) not later than
August 4, 1088, to arrange for their
appearance. Parties in support of the
imposition of countervailing and/or
antidumping dutfes in these
investigations and parties in opposition
to the imposition of such duties will
earh e collectively allocated one hour
within which to make an oral
presentation at the conference.

Writ‘en submissions

Any person may submit to the
Commission on or before August 8, 1988,
& written statement of information
pertinent to the subject of the
investigations. as provided in §207.15 of
the Commission’s rules {19 CFR 207.15).
A signed original and fourteen {14)
copies of each submission must be filed
with the Secretary to the Commission in
accordance with § 201.8 of the rules {19
CFR 201.8). All written submission
except for confidential business data
will be available for public inspection
during regular basiness hours {8:45 a.m.
to 5:15 p.m.) in the Office of the
Secretary to the Commission.

Any business information for which
confidential treatment is desired must
be submitted separately. The envelope
and all pages of such submissions must
be clearly labeled “Confidential
Business Information.” Confidential
submissions and requests for
confidential treatment must conform
with the requirements of § 201.6 of the
Commission’s rules {18 CFR 201.8).
Authority: These investigations are being
conducted under authority of the Tariff Act of
1930, title VIL. This notice is published
pursuant to 207.12 of the Commission’s rules
(19 CFR 207.12.}

By order of the Commission.

Issued: July 17, 1986,

Kenneth R. Masoa

Secretary

[FR Doc. 86-16579 Flled 7-22-86& 8:4S am)
SILLING COOR T80-02-4
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[(A-351-607])

Paint Filters and Strainers from Brazil;
Initiation of Antidumping Duty
Investigation

AGENCY: International Trade
Administration, Import Administration,
Department of Commerce.

ACTION: Notice.

SUMMARY: On the basis of a petition
filed in proper form with the United
States Department of Commerce, we are
initiating an antidumping duty
investigation to determine whether paint
filters and strainers from Brazil are
being, or are likely to be, sold in the
United States at less than fair value. We
are notifying the United States
International Trade Commission (ITC)
of this action so that it may determine
whether imports of this product are
causing material injury, or threaten
material injury, to a United States
industry. If this investigation proceeds
normally, the ITC will make its
preliminary determination on or before
August 29, 1986, and we will make ours
on or before December 22, 1946.

EFFECTIVE DATE: August 11, 1986.

FOR FURTHER INFORMATION CONTACT: .
Judith L. Nehring or Charles E. Wilson,
Office of Investigations, Import
Administration, International Trade
Administration, U.S. Department of
Commerce, 14th Street and Constitution
Avenue, NW., Washington, DC 20230;
telephone: (202) 377-1776 or 377-5288..

SUPPLEMENTARY INFORMATION: ‘
The Petition -

On July 15, 1966, we received a
petition in proper form filed by the Louis
M. Gerson Co., Inc. In compliance with
the filing requirements of § 353.36 of the
Commerce Regulations (19 CFR 353.36).
the petition alleged that imports of the
subject merchandise from Brazil are
being, or are likely to be, sold in the
United States at less than fair value
within the meaning of section 731 of the
Tariff Act of 1930, as amended (the Act),
and that these imports are causing
material injury, or threaten material
injury, to a United States industry.

Initiation of Investigation

Under section 732(c) of the Act, we
must determine, within 20 days after a
petition is filed, whether it sets forth the
allegations necessary for the initiation
of an antidumping duty investigation,.
and whether it contains information
reasonably available to the petitioner
supporting the allegations.

We have examined the petition on -
paint filters and strainers from Brazil.
and have found that it meets the :
requirements of section 732(b) of the .
Act. Therefore, in accordance with
section 732 of the Act, we are initiating
an antidumping duty investigation to
determine whether paint filters and
strainers from Brazil are being, or are
likely to be, sold in the United States at
less than fair value. If our investigation
proceeds normally, we will make our-
preliminary determination by December
22, 1986. .

Scope of Investigation

The products covered by this
investigation are paint filters and
strainers of paper, containing cotton -
gauze, provided for in item 256.080 of the
Tariff Schedules of the United States,
Annotated (TSUSA), and paint filters:
and strainers of cotton gauze, containing
paper, provided for in item 386.5300.

United States Price and Foreign Market
Value

In its calculation of sales at less than
fair value, the petitioner bused United
States price on actual sales or offers
made by a United States purchaser of
Brazilian paint filters and strainers, with
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deductions for foreign inland freight,
warehousing and loading charges; ocean
freight and marine insurance; island
freight, brokerage and.unloading charges
in the U.S.; and United States importer's
markup. The petitioner based foreign
market value on the c.i.f. price at which
this merchandise is sold to a European
purchaser with deductions for Brazilian
inland freight, warehousing and loading
charges; ocean freight and marine
insurance; and European inland freight.

The petitioner alleged sales at less
than cost of production relative to third
county sales only, as it avers there are
insufficient sales in the home market for
comparisons. The petition does contain
some information that sales to at least
one third country may be at less than
cost of production. If, during the course
of the investigation, we determine that
there is not a viable home market, we
will commence a cost of production
investigation relative to third country
sales. Based on the comparison of
values caluclated by the foregoing
methods, the petitioner arrived at a
weighted-average dumping margin of
22.98 percent.

Notification of ITC

Section 732(d) of the Act requires us
to notify the ITC of this action and to
provide it with the information we used
to arrive at this determination. We will
notify the ITC and make available to it
all nonprivileged and nonproprietary
information. We will also allow the ITC
access to all privileged and business
proprietary information in our files,
provided it confirms that it will not
disclose such information either publicly
or under an administrative protective.
order without the consent of the Deputy
Assistant Secretary for Import
Administration.

Preliminary Determination by ITC

The ITC will determine by August 29,
1988, whether there is a reasonable
indication that imports of paint filters
and strainers from Brazil are causing
material injury, or threaten material
injury, to a United States industry. If its
determination is negative, the
investigation will terminate; otherwise,
it will proceed according to the statutory
procedures. ‘ :

Gilbert B. Kaplan,

Deputy Assistant Secretary for Import
Administration.

August 4, 1988. .

[FR Doc. 86-17991 Filed 8-8-86; 8:45 am}
BILLING COOE 3510-DS-4 :
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(C-351-608}

Initiation of Countervailing Duty
Investigation: Palnt Fiiters, and

-Strainers From Brazil

AGENCY: Import Administration,
International Trade Administration,
Department of Commerce.

ACTION: Notice.

SUMMARY: On the basis of a petition

. filed in proper form with the U.S.

Department of Commerce, we are
initiating a countervailing duty
investigation to determine whether
manufacturers, producers, or exporters
in Brazil of paint filters and strainers, as
described in the “Scope of
Investigation” section of this notice,
receive benefits which constitute
subsidies within the meaning of the
countervailing duty law. We are
notifying the U.S. International Trade
Commission (ITC) of this action, so that
it may determine whether imports of the
subject merchandise from Brazil
materially injure, or threaten material

injury to, a U.S. industry. If this
investigation proceeds normally, the ITC
will make its preliminary determination
on or before August 29, and we will
make our preliminary determination on
or before October 8, 1986.

EFFECTIVE DATE: August 11, 1986.

FOR FURTHER INFORMATION CONTACT:
Thomas Bombelles or Bradford Ward, -
Office of Investigations, Import
Administration, International Trade
Administration, U.S. Department of
Commerce, 14th Street and Constitution
Avenue, NW.,, Washington, DC 20230; -
telephone: 202/377-3174 or 202/377-
2239,

SUPPLEMENTARY INFORMATION:
The Petition

On ]uly 15, 1986, we received a
petition in proper form filed by the Louis
M. Gerson Co., Inc., a domestic producer
of paint filters and strainers. In
compliance with the filing requirements
of § 355.26 of the Commerce Regulations
(19 CFR 355.286), the petition alleges that
manufacturers, producers, or exporters
in Brazil of paint filters and strainers .
receive subsidies within the meaning of
section 701 of the Tariff Act of 1830, as
amended {the Act). In addition, the
petition alleges that such imports
materially injure, or threaten material
injury to, a U.S. industry pmducing a
like product. Since Brazil is a “country
under the Agreement” within the
meaning of section 701(b) of the Act, the
ITC is required to determine whether:
imports of the subject merchandise from
Brazil materially injure, or threaten
material injury to, a U.S. industry.

Initiative of Investigation !

Under section 702(c} of the Act, we,
must determine, within 20 days after a
petition is filed, whether the petition ,
sets forth the allegations necessary for
the imposition of countervailing duties,m
and whether it contains information
reasonably available to the petitioner
supporting the allegations. We have
examined the petition on paint filters:
and strainers from Brazil and have
found that it meets the requirements.:
Therefore, we are initiating a ;
countervailing duty investigation to
determine whether manufacturers,
producers, or exporters in Brazil of paint
filters and strainers as described in the
“Scope of Investigation" section of this
notice receive benefits which constitute
subsidies. If our investigation proceeds
normally, we will make our preliminary
determination on or before October 3,
19886.
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Scope of Investigation

The products covered by this .
investigation are paint filters and
strainers of paper, containing cotton
quaze, provided for in item 256.9080 of
the Tariff Schedules of the United States
Annotated (TSUSA), and paint filters
and strainers of cotton gauze, containing
paper, provided for in item 386.5300 of
the TSUSA. :

Allegations of Subsidies

The petition lists a number of
practices by the government of Brazil
which allegedly confer subsidies to
manufacturers, producers, or exporters
in Brazil of paint filters and strainers.
We are initiating an investigation on the
following programs:

* Working Capital Financing for
Exporters

* Preferential Export Financing for
Trading Companies

* Export Financing Under the CIC-
CREGE 14-11 Circular

* Financing for Storage of Exports

* PROEX Export Financing

¢ Resolution 88 (FINEX) Financing

* Resolution 509 {(FINEX) Financing

¢ BEFIEX

¢ Income Tax Exemptions for Export
Earnings . '

s CIEX ,

‘¢ Accelerated Depreciation for
Brazilian-Made Capital Equipment

¢ FINEP/ADTEN Long-Term Loans

We are not initiating an investigation
on the following programas:

¢ Banco Nacional de
Desenvolviemento Economico e Social
(BNDES) Loans

The Department has previously .
investigated BNDES long-term loans and
has found that these loans are not
limited to a specific enterprise or
industry or group of enterprises or
industries. See Final Affirmative
Countervailing Duty Determination:
Certain Carbon Steel Products from
Brazil, 49 FR 17988. Because petitioner
has not submitted any new evidence or
alleged changed circumstances with
respect to BNDES long-term loans, we
are not initiating an investigation of this
program.

¢ [PI Export Credit Premium

The Department has previously
investigated this program and has
determined that the program has been
terminated by the Government of Brazil.
However, we will investigate the
possible continued receipt of benefits
under this program pursuant to long-
term BEFIEX contracts as noted above.
See Final Affirmative Countervailing
Duty Determination: Certain Heavy Iron
Construction Castings from Brazil, 51
FR 9491.

Notification of ITC

Section 702(d)-of the Act requires us
to notify the ITC of this action, and to
provide it with the information we used
to arrive at this determination. We will
notify the ITC and make available to it
all nonprivileged and nonproprietary
information in our files. We will also
allow the ITC access to all privileged
and proprietary information in our files,
provided it confirms that it will not
disclose such information, either
publicly or under an administrative
protective order, without the written
consent of the Deputy Assistant
Secretary for Import Administration.

Preliminary Determination by ITC

The ITC will determine by August 29,
1986, whether there is a reasonable
indication that imports of paint filters
and strainers from Brazil materially
injure, or threaten material injury to, a
U.S. industry. If its determination is
negative, this investigation will
terminate; otherwise, it will continue
according to statutory procedures. This
notice is published pursuant to section
702{c)(2) of the Act.

Gilbert B. Kaplan,

Deputy Assistant Secretary for Import
Administration.

August 4, 1986.

[FR Doc. 86-17994 Filed 8-8-86; 8:45 am] -
BILLING CODE 3510-05-M
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CALENDAR OF PUBLIC CONFERENCE

Investigations Nos. 701-TA-280 (Preliminary)
and 731-TA-337 (Preliminary)

g CERTAIN PAINT FILTERS AND STRAINERS FROM BRAZIL

Those listed below appeared as witnesses at the United States
International Trade Commission’s conference held in connection with the
subject investigations at 9:30 a.m. on August 6, 1986, in the Hearing Room
of the USITC Building, 701 E Street, NW., Washington, DC.

In support of the imposition of antidumping
and/or countervailing duties

Law Offices of Sidney N. Weiss--Counsel
New York, NY
on behalf of--

Louis M. Gerson Co., Inc.
Middleboro, MA

Ronald Gerson, Chairman
Stanley Puza, Vice President-Finance

Sidney N. Weiss--OF COUNSEL

In opposition to the imposition of antidumping
and/or countervailing duties

Klayman & Gurley, P.C.--Counsel
Washington, DC '
on_behalf of--

CELUPA (Cia. Industrial Celulose e Papel Guaiba)
Mr. E. Karolyi | |
Joseph Fischer, President, Fleetwood Products, Inc.
Larry Klayman )

John M. Gurley )--OF COUNSEL
Rachelle Cherol)
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